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Evaluation:  Negotiation unit

 Describe  (in your own words) what negotiation means:

 Who “wins” in a negotiation?

Define the following terms:

 Non-negotiable

  Assumptions

Constraints

Concession Lists

Other Side Negotiating Ability

Competition

How is a negotiation like making chicken soup?  Use examples of the vocabulary words from the previous page.

Dana is looking for feedback on the unit, and how it could be improved for future classes and other high school students around the country.  Please give us your HONEST, constructive criticism  of the project.

What went well with the negotiation unit?

What was the best thing about the un it?

The worst thing about the unit?


If we were going to repeat this unit, how could it be improved?

